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Klöckner & Co reports strongest first half-year since IPO in 2006 
• Operating income (EBITDA) before material special effects significantly 

increased to €423 million (H1 2021: €401 million) 

• Very strong net income of €323 million (H1 2021: €301 million)  

• Progress in implementation of strategy by comprehensive expansion of in-house 

product and service portfolio and further automation of the business 

• Partnership with US steel producer Nucor for heavy plate processing  

• EBITDA of more than €500 million before material special effects and significantly 

positive cash flow from operating activities expected for full year 2022  

Duisburg, Germany, August 3, 2022 – Klöckner & Co increased sales, mainly due to 

the significant temporary rise in steel and metal prices, by 48.8% to €5.0 billion in the 

first half of 2022 (H1 2021: €3.4 billion). Operating income (EBITDA) before material 

special effects, at €423 million, was considerably higher than in the same period of the 

previous year (H1 2021: €401 million). Including material special effects, EBITDA came 

to €477 million in the first six months of the year (H1 2021: €411 million). Net income 

increased to €323 million (H1 2021: €301 million). This resulted in earnings per share of 

€3.18 (H1 2021: €2.98). 

Guido Kerkhoff, CEO of Klöckner & Co SE: “Due to at times significantly higher prices in 

the market, we are able to look back on an outstanding first half-year. At the same time, 

we have continued implementing our Group strategy, laying the foundation for an even 

more successful Klöckner & Co in the future. We have strengthened our partnership with 

Nucor in the USA, added to our stainless steel product and service portfolio by relevant 

acquisitions through our subsidiary Becker Stahl-Service and expanded our advisory 

capabilities for green products and services. As this shows, even in economically 

challenging times, we continue to work systematically on our strategic priorities. In this 

way, we are strengthening our position as a reliable partner at the side of our customers 

and suppliers, and as a pioneer for a sustainable future.” 
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Further progress in implementation of the “Klöckner & Co 2025: Leveraging 

Strengths” Group strategy 

As part of its efforts to expand its partner network and its footprint in the American market, 

Klöckner & Co has further strengthened its partnership with the US steel producer Nucor 

and is investing in a facility for plate processing on the campus of the new Nucor steel 

mill in Brandenburg, Kentucky. Nucor Steel Brandenburg will be a state-of-the-art electric 

arc furnace mill that will recycle scrap metal into new heavy plate steel for offshore wind 

towers and other infrastructure projects. With the partnership, Klöckner & Co aims to 

profit more strongly from the planned investments in renewable energy and infrastructure 

by the US-Government. The investment of Klöckner & Co is designed to drive the 

development of sustainable, innovative and complex solutions for the entire supply chain 

and extend the range of higher-value-added services. The new heavy plate processing 

facility is scheduled to start operations in the third quarter of 2023 and is subject to 

environmental approvals. 

Under its “Klöckner & Co 2025: Leveraging Strengths” strategy, the Company is driving 

forward a comprehensive expansion of its in-house product and service portfolio. As part 

of this, through its German subsidiary Becker Stahl-Service (“Becker”), Klöckner & Co 

has acquired the two companies Hernandez Stainless GmbH (“Hernandez”) and RSC 

Rostfrei Coilcenter GmbH (“RSC”). The acquisitions mark Becker’s entry into stainless 

steel processing in a significant extension to its product and service portfolio. With the 

aid of these strategic acquisitions, Klöckner & Co is strengthening its position as a 

leading digital one-stop shop platform for steel, stainless steel and aluminum, and as a 

pioneer in sustainability. 

Klöckner & Co is rigorously pursuing the goal of zero touch and, using digital tools, is 

increasing process speed and efficiency along the entire value chain. Sales processed 

automatically using Kloeckner Assistant, the Company’s in-house AI solution, increased 

to over €780 million in the reporting period (H1 2021: €454 million). This demonstrates 

the tool’s importance in automated quotation and order processing. Digital sales 

remained at 45% of Group sales in the second quarter (Q2 2021: 45%), thus continuing 

at a high level after the pandemic-related increase.  

The Company continues to work on creating a comprehensive portfolio of sustainable 

products and services. In addition to introducing “green” and thus carbon-reduced steel 

product categories, Klöckner & Co has further developed its comprehensive 

Sustainability Advisory Services (SAS). Alongside specially qualified Green Steel 

Experts, over 700 sales employees throughout the Group have now been trained also to 

advise customers on green products and services together with related topics. As a 

result, Klöckner & Co has a worldwide unique Green Steel sales force and will 

increasingly position itself as the first point of contact for a sustainable steel industry 

going forward.  
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Outlook 

Due to the anticipated higher average steel price level, Klöckner & Co expects significant 

sales growth in the full year 2022. After a significant intervening rise in the first half-year, 

prices have recently corrected. In light of this and of the challenging macroeconomic 

environment, the Company forecasts operating income (EBITDA) of €50 million to €100 

million before material special effects in the third quarter. A figure of more than €500 

million is expected for the full year, which would be the second-best result since the IPO 

in 2006. After generating cash flow from operating activities of €262 million in the second 

quarter as a result of consistent net working capital management, Klöckner & Co also 

expects a significantly positive figure for the second half of the year and for the full year.     
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About Klöckner & Co: 

Klöckner & Co is one of the largest producer-independent distributors of steel and metal 

products and one of the leading steel service companies worldwide. Based on its 

distribution and service network of around 140 locations in 13 countries, Klöckner & Co 

supplies more than 100,000 customers. Currently, the Group has around 

7,200 employees. Klöckner & Co had sales of some €7.4 billion in fiscal year 2021. As a 

pioneer of the digital transformation in the steel industry, Klöckner & Co’s target is to 

digitalize and largely automate its supply and service chain and to become the leading 

digital one-stop-shop platform for steel, other materials, equipment and processing 

services in Europe and the Americas. At the same time, the Company aims to become 

the pioneer for sustainability – to the benefit of customers, the steel industry and society 

as a whole. 

The shares of Klöckner & Co SE are admitted to trading on the regulated market 

segment (Regulierter Markt) of the Frankfurt Stock Exchange (Frankfurter 

Wertpapierbörse) with further post-admission obligations (Prime Standard). 

Klöckner & Co shares are listed in the SDAX® index of Deutsche Börse. 

ISIN: DE000KC01000; WKN: KC0100; Common Code: 025808576. 

Contact Klöckner & Co SE: 

Press 

Christian Pokropp – Press Spokesperson 

Head of Corporate Communications 

Head of Group HR 

Phone: +49 203 307-2050 

Email: christian.pokropp@kloeckner.com 

 

Investors 

Felix Schmitz 

Head of Investor Relations | 

Head of Strategic Sustainability 

Phone: +49 203 307-2295 

Email: felix.schmitz@kloeckner.com 


